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kyJacks

Telehandlers

SkyJacks is the official sales partner of Faresin in
Southern Africa and offer a range of
telehandlers for sale.

The Faresin range of telehandlers offers models
with boom length from 6 to 17 metres with
lifting capacity from 2.6 to 7 tons, able to
offer the right solution for every type of
work and perfectly suited to the South
African agricultural, construction and
mining sectors.

Full OEM back-up is available including
comprehensive warranty, service,

parts, training and technical
support.

‘a better tomorrow 99

We are

Call +27 (0) 11 397 2730 | www.skyjacks.co.za WAco













































OIL AND LUBRICANTS

FIVE SIGNS YOUR Ci-4 API-GRADE OIL IS COSTING YOU MONEY

In demanding industries such as transport, logistics, agriculture, construction, and mining, engine reliability is non-

negotiable. But if you're still relying on outdated API-grade oils like CI-4 or CJ-4, you could be spending more than you realise

on maintenance, repairs, and downtime.

ere are five signs your engine oil

could be eating into your operat-

ing budget - and why upgrading

to Shell Rimula R4 L 15W-40 CK-4
might be the smart solution.

You’re changing oil too often
Older-generation engine oils tend to
degrade faster under stress and heat,
resulting in shorter drain intervals, more
workshop visits, and rising labour and
disposal costs. Shell Rimula R4 L 15W-
40 CK-4 is formulated with advanced
oxidation control, enabling longer oil life
and extended drain intervals - saving time
and money.

Your engines are running hot or noisy
If engines are running louder or hotter
than usual, your oil might not be holding
up under load. When oil breaks down,

it leads to increased engine friction and
reduced efficiency. Engineered for high-
performance protection, Shell Rimula
R4 L 15W-40 CK-4 performs even under
the most demanding South African
operating conditions.

Repairs and downtime are becoming
routine

Turbocharger issues, camshaft wear, and
piston scuffing are signs that your oil isn’t
providing sufficient wear protection. Shell
Rimula R4 L 15W-40 CK-4 offers up to
50% better wear protection than previous
API categories, keeping vehicles on the

road longer and reducing unplanned
maintenance.

Emissions system failures are
hecoming more common

Many older oils aren’t compatible with
emissions systems such as EGR, DPF, or
SCR. The result? Filter blockages, fault
codes, and costly system replacements.
Shell Rimula R4 L 15W-40 CK-4 is
designed to support modern after-
treatment systems, helping operators
remain compliant and reduce fuel
consumption.

0il consumption is higher than it
should be

If oil top-ups are becoming more frequent,

it may be due to poor thermal stability.
Older oils are more prone to evaporation
and breakdown under heat. CK-4 oils like

Shell Rimula R4 L maintain viscosity and
protect engines over longer intervals,
improving overall oil economy.

Why upgrade?

Shell Rimula R4 L 15W-40 CK-4 offers a
range of advantages, including extended
service intervals, reduced oil consumption,
and enhanced wear protection. It is
designed to be compatible with emissions
systems and is suitable for use in both
new and older engines.

Trusted support from Atlas 0il

As an official Shell distributor, Atlas
0Oil offers fast delivery, expert technical
support, oil analysis, and flexible fleet
pricing. Their team can also assist
with product conversions and provide
promotional offers for qualifying
customers. &
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HEAVY COMMERCIAL VEHICLES

VOLVO TRUCKS DRIVES MODERN FLEET EFFICIENCY
AND PRODUCTIVITY

As a leading truck manufacturer in South Africa, Volvo Trucks continues to invest in their products and

service network to enhance efficiency and productivity, securing optimum uptime for fleet owners.

his is according to Walde-

mar Christensen, Managing

Director of Volvo Trucks

South Africa, who recently

addressed customers at an
event in Paarl, Western Cape.

“As we look ahead, the world's transport
demands are not only growing but also
evolving. Meeting this changing demand
whilst reducing emissions requires a
focus on offering enhanced productivity
and efficiency,” said Christensen. "By
driving innovation and progress across the
industry, we're not just shaping a safer
and more sustainable transport sector, we
believe we are empowering our customers
to lead, compete and thrive in a rapidly
changing world.”

With customer uptime as a top priority,
Volvo Trucks is continuously investing
in modernising its workshops to deliver
faster, smarter, and more efficient service.

By integrating specialised tools and
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The world’s transport demands are not only
growing but also evolving. Meeting this
changing demand whilst reducing emissions
requires a focus on offering enhanced
productivity and efficiency.

Waldemar Christensen, Managing
Director of Volvo Trucks South Africa.

advanced diagnostics, Volvo Trucks is reducing downtime and enhancing operational

continuity for its customers. This transformation is part of a broader strategy to strengthen

the company'’s service network across South Africa and to deliver quality service

throughout. Uptime Monitoring Services, a
predictive maintenance through connected
monitoring and optimised repair schedules.

“This process improves communication a

key component of this strategy, enables
service capabilities, allowing for remote

nd ensure that every touchpoint supports

customer success, from workshop to road. Ultimately, we believe that this will lead to

reduced downtime, lower repair costs and increased fuel efficiency, saving fleet operators
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time and money,” explained Christensen.

In addition to its service contract
solutions, Volvo Trucks service network,
comprising 19 service points strategically
located across South Africa, ensures
that support is always within reach. This
proximity allows the company to respond
swiftly to customer needs, reinforcing
uptime and operational efficiency. By
staying close to its customers, Volvo Trucks
continues to deliver on its promise of
reliability and performance.

“Our industry is in a period of
transformation. Amid change, productivity
and partnership are among the highest of
our concerns. We will be there to provide
the right solutions for our customers, no
matter what,” stated Christensen.

Products that lead the way
Quality, safety, and environmental care are
key considerations for Volvo Trucks when
introducing new products to the market.
“All Volvo trucks are optimised for
efficiency and productivity, no matter what
drivelines our customers choose. And
with every new solution introduced, we
increase efficiency and productivity even
more,” commented Christensen. “Our most
powerful engines combine real power with
real purpose. Geared towards increased
fuel efficiency, our internal combustion
engines are designed to save fuel and

-
-
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improve fleet emissions and bottom lines.”

In April this year, Volvo Trucks South Africa announced the introduction of Euro 6
technology on its original long-haul icon, the Volvo FH. This innovative technology
offers fleet operators the combined effect of sustainability, efficiency and performance
that underscore Volvo Trucks’ commitment towards offering more sustainable transport
solutions.

“While we continue to offer Euro 3 and 5 engines here, we actively explore and introduce
new technologies that have been thoroughly tested for local South African operating
conditions to ensure our customers have access to the latest global innovations,” explained
Christensen.

In Europe, Volvo Trucks recently week announced the introduction of its new long-

Quality, safety, and environmental care are key
considerations for Volvo Trucks when introducing new
products to the market.

With major technological paradigm shifts ahead that

will completely change the way we live, Volvo Trucks
emphasises that people, not just trucks, are at the heart of
their business.

With customer uptime as a top priority, Volvo Trucks is
continuously investing in modernising its workshops to
deliver faster, smarter, and more efficient service.

The company has an assembly plant in Durban, KwaZulu-
Natal, and currently employs around 750 staff at various
sites across the country.
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HEAVY COMMERCIAL VEHICLES

Even though we have some of the most

advanced products and technologies at

our disposal, we believe in the human

connection and building relationships with

our customers.

distance electric truck that has a range
of up to 600 kilometres and batteries
that can be charged in 40 minutes. They
will formally launch and start taking
orders for its new electric truck for long
distances, the Volvo FH Aero Electric
with e-axle, in the second quarter of
2026.

“Even though this new addition to our
electric fleet is very much designed for the
European market, it would be possible for
local customers to request it for specific
applications,” said Christensen. “From a
South African perspective, we see it as an
indicator of how Volvo Trucks technology
is advancing and what is possible in the
future, also here locally.”

Advancing people and partnerships
With major technological paradigm shifts
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ahead that will completely change the
way we live, Volvo Trucks emphasises that
people, not just trucks, are at the heart of
their business.

“Our goal is for every customer to
see us as their best business partner,
consistently delivering quality,
functionality, and innovations beyond their
expectations,” stated Christensen.

As part of an effort to enhance its
service commitment, the company
recently welcomed Jarryd Language
to its fold in the role of Director Retail
Operations South. With a career spanning
more than 13 years in both the OEM and
retail sides of the transport business,
Language understands the business from
both perspectives.

He qualified as a diesel technician with
Volvo Trucks more than a decade ago and

transitioned into leadership roles where
he found his passion working with people.

“Even though we have some of the
most advanced products and technologies
at our disposal, we believe in the human
connection and building relationships
with our customers,” said Language. “It
is about understanding our customers’
business, building that partnership and
solving problems together.”

As products and services evolve, Volvo
Trucks continues to invest in employee
training and development, ensuring they
can support customers’ needs and adapt
to changing conditions.

This year, Volvo Trucks is celebrating
98 years of global innovation and
transformation in the transport industry.
This legacy of engineering excellence and
customer success forms the bedrock of
Volvo Trucks South Africa, which proudly
celebrates 25 years of delivering transport
solutions to local fleet operators.

“We look forward to continue driving
progress for our South African customers
over the next 25 years and beyond, as we
are here to stay,” concluded Christensen.

The company has an assembly plant
in Durban, KwaZulu-Natal, and currently
employs around 750 staff at various sites
across the country. &



CELEBRATING 40 EXCEPTIONAL YEARS

Toyota Material Handling, a division of CFAQ Equipment, marked 40 years of success as a market leader and preferred supplier

MATERIALS HANDLING

of material handling equipment in South Africa at a celebratory event held at The Galleria in Sandton, Johanneshurg.

CFAO Equipment MD, Richard Cox and Masahiko Nakagawa.

ddressing the gathering, CFAO

Equipment MD Richard Cox reflect-

ed on the business’s remarkable

journey. “From humble beginnings,
when our founders took a leap of faith by
forging relationships with Toyota in Japan,
we set out to transform a small operation into
a globally respected distributor. “On this day
we celebrate four decades of growth, inno-
vation and delivering value to our customers,
employees and stakeholders.”

The event brought together key
stakeholders, including two of the
company's original founders, Rob Dutton and
Don Bailiff, along with Masahiko Nakagawa
from Japan, who played a pivotal role in
establishing the business four decades
ago. Cox recounted the company’s origin
story: the first step was taken in 1984 when
Bailiff, Dutton and the late Sydney Borsook
secured the Toyota Forklift franchise and
founded Saficon Industrial Equipment (SIE)
in South Africa. “It was a bold move in a
competitive market, but their passion and
determination laid the groundwork for
lasting success,” he said.

Crucial to their journey was the support
of Nakagawa, then General Manager of
Toyota Tsusho Corporation’s Forklift Division.

On this day we celebrate four decades of

growth, innovation and delivering value to our

customers, employees and stakeholders.

Backed by the strength of the Toyota brand,
the founding team established a culture and
foundation that would enable significant
growth in the years to come.

Over the decades, the company
introduced successive generations of the
iconic Toyota forklift, starting with the
4-Series, followed by the 5-Series in 1987,
the 6-Series in 1992, the Series-7 (distinctly
named to differentiate it from BMW's
7-Series), and most recently, the 8-Series in
2007. Each iteration brought groundbreaking
innovations focused on enhancing
performance, productivity and safety.

In May 2022, the company entered a
new chapter with its acquisition by CFAQ, a
subsidiary of Toyota Tsusho Corporation.

“We've found our home,” said Cox. “Our
alignment in values and culture, combined
with strong support and a shared vision
for the future, has allowed us to focus on
what we do best. The remarkable results
of the past few years are proof of that.”
“From modest beginnings, we've grown
to employ over 1,100 people and built

a strong footprint across South Africa
and sub-Saharan Africa, with 12 dealers
and 15 branches, firmly establishing our
position as market leader.”

Looking to the future, Cox concluded: “We
remain committed to delivering exceptional
products and solutions to our valued
customers, supported by a dedicated and
passionate team, for many years to come.” &
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CARBON READINESS

r

CARBON READINESS IS NO LONGER OPTIONAL

South Africa’s high-emission industries are under mounting pressure to reduce

carbon output. Juanita Pienaar spoke with Amith Singh, Head of Manufacturing at

Nedbank Commercial Banking, about the country’s carbon transition journey, the

growing impact of the EU’s Carbon Border Adjustment Mechanism (CBAM), and

how businesses in sectors like construction, mining and logistics can prepare

now to thrive later.

Carbon readiness: a business
imperative

The global push towards net zero is no
longer theoretical. For carbon-intensive
sectors such as construction, mining,
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and logistics, adaptation is becoming a
business-critical priority. Singh defines
carbon readiness broadly, describing it as
“adopting and adapting business practices
and technologies that reduce carbon

emissions, improve energy efficiency,
and promote sustainability and financial
resilience.”

This transition isn’t just about meeting
environmental goals; it's about business
survival. “Globally, climate goals are in
place, and failing to meet them would
stifle South Africa’s economic growth,”
Singh notes. “Being carbon-ready adds
longevity to our planet and business at
large.”

He explains that practical readiness in
these sectors includes integrating eco-
friendly materials, reducing energy use,
investing in sustainable power sources
like solar and wind, and enhancing
production efficiencies. In mining
specifically, Singh sees an opportunity



for innovation, not job losses. “There’s a
symbiotic relationship between man and
machine in reducing carbon footprints,”
he says.

CBAM and the export economy
For businesses that export to the
European Union and the United Kingdom,
particularly in manufacturing and mining,
CBAM represents a significant shift in
trade dynamics. Under this mechanism,
carbon-intensive imports will be taxed
based on their embedded emissions,
forcing South African companies to meet
stringent environmental disclosure and
reduction standards.

Singh points to Nedbank’s recent
carbon readiness survey conducted

“The challenge in South Africa is that there
are few alternatives to road transport, and the
charging infrastructure is still developing.”

Amith Singh, Head of Manufacturing at

Nedbank Commercial Banking.

For carbon-intensive sectors such as construction, mining,
and logistics, adaptation is becoming a business-critical

priority.

Some South African companies see decarbonisation as a
competitive edge.

Carbon-intensive imports will be taxed based on their
embedded emissions, forcing South African companies
to meet stringent environmental disclosure and
reduction standards.

QUICK™ TAKE

Nedbank has partnered with institutions like the
Sustainability Institute, where its clients may benefit from
preferential rates on courses such as carbon footprinting
and carbon tax training.

The biggest challenges for construction and

mining companies in adapting to carbon-related

regulations are the costs and downtime when

implementing changes, as well as the additional

reporting requirements that must be strictly
adhered to.

in partnership with NAACAM, which
revealed that “60,7% of companies have
a sustainability strategy, but only 42,3%
have set a net-zero timeframe.” While

encouraging, these findings show that
more needs to be done. “Scope three
emissions tracking remains limited,”

Singh warns, “highlighting the need for
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CARBON READINESS

carbon readiness really means for competitiveness, investment, and long-term growth.

standardised methodologies across the
supply chain.”

Encouragingly, many businesses
are already taking steps to respond to
CBAM. “We were pleasantly surprised
that companies are acting on CBAM
requirements, albeit the clarity of
requirements relative to scope two and
scope three is not clearly understood, and
as such, not fully planned for.”

The roadblocks: cost, complexity, and
infrastructure
Despite growing awareness, practical
implementation remains difficult. “The
biggest challenges for construction and
mining companies in adapting to carbon-
related regulations are the costs and
downtime when implementing changes,
as well as the additional reporting
requirements that must be strictly adhered
to,” says Singh.

In the logistics sector, the hurdles
are even more pronounced. “The
challenge in South Africa is that there
are few alternatives to road transport,
and the charging infrastructure is still
developing,” he explains. While electric
vehicle (EV) adoption is growing from a
percentage perspective, “it is nowhere
near closing the gap,” due to both high
costs and infrastructure gaps.

Cross-border logistics also face
mounting pressures. “Sea transportation
is under pressure to reduce its carbon
footprint, which ultimately comes at a
cost in an already compressed economy.
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Nedbank Commercial Banking’s Manufacturing recently hosted a roundtable, where South Africa’s industrial sector came together to explore what

As a bank, almost 20% of our total loans and

advances - or over R183-billion - is aligned

to businesses that have a positive social or

environmental impact.

Notwithstanding the fact that South
Africa is geographically far away from
EU countries, this further compounds the
challenges.”

The opportunity cost of inaction
While the carbon transition is
undoubtedly complex, Singh stresses that
delay is not a viable option, particularly
for export-heavy sectors like mining.
“Companies that are heavy exporters
have no option but to comply, and this
does come at an initial cost,” he says.
“However, early adopters could have
the opportunity to secure and diversify
their customer base. Yes, this will affect
margins initially, but we believe the
benefit outweighs the initial investment.
Some South African companies
see decarbonisation as a competitive
edge. According to Nedbank’s study,
“thirty six percent of companies view
decarbonisation as an opportunity, while
32% view it as a threat.” Non-exporters

"

and multinational suppliers tend to view
the transition more positively, possibly
due to less immediate pressure and
better access to resources.

Practical steps to take now

Singh outlines several actionable

measures for companies looking to

enhance their carbon readiness:

e Adopt green building standards that
utilise natural light and ventilation.

* |ntroduce sustainable materials and
reduce waste through re-use and
recycling.

® |mplement energy-efficient machinery
and smart production technologies.

e Start the transition to alternative
energy vehicles and use data to
optimise logistics routes.

“These are not just environmental

initiatives,” Singh says. “They are smart

business practices that can reduce costs
and increase operational efficiency in the
long run.”



Financing the green transition

Cost is a persistent barrier to progress, but financial
institutions have a role to play. Singh notes, “As a
bank, almost 20% of our total loans and advances - or
over R183-billion - is aligned to businesses that have
a positive social or environmental impact.”

He adds that blended finance models, involving
public and private sector collaboration, will be
crucial. “There are still opportunities to look at
blended finance modelling through the government
and partnerships with other private sector players.”
Singh also highlights the potential of carbon credits,
“which can be sold to offset emissions,” and form
part of broader carbon reduction and revenue-
generation strategies.

Nedbank’s commitment to a greener economy
Positioning itself as South Africa’s ‘green bank’,
Nedbank has embedded sustainability into its
financial model. “Across our divisions, we have
dedicated teams that offer tailored solutions to
support clients on their decarbonisation journey,”
Singh explains. These include support for everything
from solar panel installations to large-scale wind
farms.

The bank also provides specialist training
opportunities. “We've partnered with institutions
like the Sustainability Institute, where our clients
may benefit from preferential rates on courses
such as carbon footprinting and carbon tax
training.”

A collaborative path forward
The way forward, Singh insists, must be collective.
“The public and private sectors need to work
together,” he says. “Firstly, we need to bring this
matter to light and educate the market on what
CBAM is. We then need to navigate this journey with
the market by means of funding and advocating for
change.”

In a country still largely powered by coal, the

transition will not be easy. But Singh believes South Africa’s climate and
resource potential give it an edge. “Should we introduce more renewable
energy sources and comply with regulation early, we would have a
considerable advantage over other developing countries.”

With the effects of climate change already visible and carbon regulation
tightening globally, Singh’s message is clear: the time to act is now. €
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AFRICA’S LEADING EARTHMOVING EQUIPMENT & PARTS DEALER
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+/ We stripped over 3000 CAT machines for parts  +/ Our machines are always of the highest quality
+/ We provide dedicated backup and support

+/ Field services, repair and maintenance
+/ Service exchange units available
+/ Fully equipped workshop and field service

+/ We ensure maximum variety of equipment
+/ Our clients enjoy the reassurance of availability

BLC Plant purchases earthmoving equipment for stock, rebuilds it as required in the fully
equipped on-site workshops and then sells it to users in various industries. We focus on
delivering products which meet customer specifications, offer buyers a viable alternative to new
equipment and provide excellent after sales service and support.
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Contact us today Tel: +27 (0)11 555 2000 Email: info@blcplant.com Website: www.blcplant.com
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BACKHOE LOADERS

BACKHOE LOADERS BUILT FOR PERFORMANCE

Juanita Pienaar spoke to Mark Webster, General Manager - Regional Dealer Network, Southern Africa, about the versatility,

performance, and value that Manitou's backhoe loaders bring to the construction, agriculture, and municipal sectors.

Built for tough jobs across industries
Manitou's backhoe loaders have steadily
carved out a reputation for versatility
and dependability across Southern
Africa’s demanding industries. “Manitou
backhoe loaders are highly versatile
machines, ideal for a wide array of
industries and environments,” says Mark
Webster. “They are particularly well-
suited for the construction sector and
are also very effective in agriculture,
offering multi-functional capabilities
with various attachments to significantly
enhance productivity.”

Whether operating in confined urban
spaces or expansive rural projects, these
machines are designed to perform.
“They excel in the construction sector,
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They are particularly well-suited for the

construction sector and are also very effective

in agriculture, offering multi-functional

capabilities with various attachments to

significantly enhance productivity.

handling tasks such as excavation,
trenching, backfilling, and material
handling on building sites, road
construction projects, and infrastructure
development,” Webster explains. “Their
agility makes them suitable for both

urban environments with limited space
and larger, more open construction
zones.”

Beyond construction, the backhoe
loaders find solid footing in agriculture,
where they support tasks such as



Whether operating in confined urban spaces or expansive
rural projects, these machines are designed to perform.

The range of available attachments further extends the
machine’s versatility.

Manitou’s backhoe loaders are equipped with advanced
Easy Manager telematics and smart monitoring systems.

Manitou’s backhoe loaders are well-placed to meet evolving
expectations with their combination of performance,
intelligence, and support.

QUICK™ TAKE

“They are particularly well-suited for the
construction sector and are also very effective in
agriculture, offering multi-functional capabilities
with various attachments to significantly enhance

productivity.”

Mark Webster, General Manager -
Regional Dealer Network, Southern
Africa.
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land clearing, ditch digging, and bulk i -'.‘H!I ||‘|||||'|'||| I
material handling. “Furthermore, Manitou Allaszainiil LI |.i\
backhoe loaders are well-suited for
landscaping projects, municipal work,
and utility installations, where their
ability to perform multiple functions with
various attachments significantly boosts
productivity,” Webster adds.

Under the hood: power meets precision
Manitou’s latest backhoe loader models
are built for robust performance. “The
machines are powered by a Perkins
1104D 44T Turbo Charged Water Cooled
Tier-lll engine with 94 horsepower and a
maximum torque of 395 Nm,” Webster
details. Weighing in at an unladen
7 620 kg, these machines offer a maximum
digging depth of 4 741 mm and an
operating height of 4 230 mm, providing
ample reach for demanding applications.
In terms of hydraulic performance,
the backhoe loaders deliver a flow rate
of 142 ¢/min and a main relief pressure
of 225 bar, ensuring smooth, reliable
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BACKHOE LOADERS

operation even under heavy workloads.

Operator-focused design

Manitou has clearly prioritised operator
comfort and efficiency in its cabin design.
“We've introduced easy-to-use, smooth
lever movements and a redesigned
control panel inside the cab,” Webster
notes. “The ergonomic cluster and easily
identifiable controls and dashboard
elements give the driver 10% better
visibility across the cabin.” The additional
space and intuitive layout help reduce
operator fatigue and promote safer, more
efficient working conditions.

According to Webster, customer
feedback has played a key role in shaping
the backhoe loader's development.
“We've taken our operators’ input
seriously and made sure their practical
needs are reflected in the machine
design,” he says.

Durability and safety at the forefront
Manitou backhoe loaders stand out for
their durability and safety features. “Our
machines offer best-in-class dump height
at 2 780 mm and a superior shovel dump
angle of 51 degrees, which translates
directly to enhanced performance and
productivity,” Webster says.

Robustness is a clear hallmark. “The
bonnet is virtually unbreakable, and the
machine features a hardnose design,”
he adds. “We also use steel casting at
the boom and dipper with additional
reinforcements, ensuring long-term
reliability.”
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Safety is not an afterthought either.
“We've incorporated an emergency safety
switch, a battery isolator switch, and
a three-disc rear axle braking system,”
Webster points out. The battery itself is
cleverly positioned for easy maintenance
access inside the bonnet.

Smart technology drives efficiency
Manitou has embraced smart technology
to help fleet managers and operators
optimise their assets. “Our backhoe
loaders are equipped with advanced
Easy Manager telematics and smart
monitoring systems,” Webster explains.
“These systems provide real-time data
on machine location, operational status,
fuel consumption, and performance
metrics.”

The benefits are clear: "With this
information, owners and fleet managers
can proactively schedule maintenance,
detect potential issues early, and optimise
machine utilisation,” he says. “This
reduces downtime, enhances security, and
lowers operating costs, which contributes
to a better return on investment over the
machine’s lifecycle.”

Webster confirms that the brand is
committed to supporting data-driven
decision-making through these intelligent
systems. “It's about enabling our
customers to get the most out of their
equipment,” he adds.

Versatility through attachments
The ability to switch quickly between
attachments is another major advantage.

“Manitou backhoe loaders come standard
with a quick-coupling system on both the
H-frame and rear dipper,” says Webster.
This feature allows operators to transition
seamlessly between tasks, saving
valuable time on site.

The range of available attachments
further extends the machine’s versatility.
“We offer an extended dipper that
provides an additional reach of one
metre,” Webster says. “This allows
operators to dig longer, flat-bottom
trenches without repositioning the
machine, significantly improving
productivity.” Other common attachments
include a 1,2 m3 multi-purpose bucket
with pallet forks, a standard bucket with
forks, a grapple bucket, and rock breakers
for tough ground-clearing jobs.

Backed by strong aftersales support
Manitou's investment doesn’t end at the
point of sale. “We offer comprehensive
aftersales support across South Africa
and the broader African region,” says
Webster. “We've built a strong dealer
presence with readily available parts,
which are strategically stocked to meet
regional demands efficiently.”

This robust network is essential for
minimising downtime. “Our aim is to
provide customers with prompt and
reliable support for their backhoe loaders
and other equipment,” he explains.

Responding to market trends

Demand for backhoe loaders in Southern
Africa continues to evolve. “We've seen a
steady shift driven by dynamic changes in
the construction and agriculture sectors,”
Webster observes. “In construction,
there’s a growing need for versatile

and efficient machinery that can handle
multiple tasks, especially in infrastructure
development and urban projects.”

In the agriculture space, Webster
notes an increasing drive toward
mechanisation. “Farmers are looking for
efficient solutions for land preparation,
irrigation, and material handling,” he
says. “There’s also a growing preference
for machines that offer fuel efficiency,
smart telematics, and improved operator
comfort.”

Manitou's backhoe loaders appear
well-placed to meet these evolving
expectations with their combination of
performance, intelligence, and support. As
Webster concludes, “Our focus is always
on delivering smart, sustainable, and
productive equipment solutions that meet
our customers’ needs both now and in the
future.” &
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WE SERVE

HIGH PRESSURE AIR POWER
FOR GEOTECHNICAL & DRILLING OPERATIONS

We supply high-pressure portable air compressors engineered
to meet the diverse and demanding needs of geotechnical,
exploration, and drilling contractors across Southern Africa.

Applications we support include:

. Down-the-hole (DTH) . Percussion & blast-hole drilling
hammer drilling . Piling and foundation drilling

. Reverse circulation (RC) drilling «  Waterwell and borehole drilling

. Geotechnical site . Core drilling (diamond & rotary)
investigations

Why choose Atlas Plant Hire?

» Compressors up to 4500 CFM and 25 bar
« lIdeal for hard rock, overburden, and high-volume air needs
» Backed by on-site support, field service teams
& 24/7 assistance
« Trusted brands: Atlas Copco, Doosan & Ingersoll Rand

PORTABLE AIR & ENERGY SOLUTIONS® For more info

O EsS (R GO R R Scan heret




TELEHANDLERS

VERSATILE WORKHORSES: HOW TELEHANDLERS ARE TRANSFORMING
SOUTH AFRICAN AGRICULTURE

In a sector where productivity and reliability are paramount, South African farmers are increasingly turning to

multipurpose machinery to meet growing demands. Among these, telehandlers - particularly the Faresin range -

are fast becoming essential assets on farms across the country.

Designed for agriculture, built for
versatility

Although originally favoured in
construction and mining, Faresin
telehandlers are proving especially
effective in agriculture. Their compact
design and improved ground clearance
allows them to operate in tight spaces like
barns and narrow farm roads, while their
robust build and versatile attachments
enables them to handle the rigours of
harsh environments, whether lifting heavy
seed bags, stacking bales, or cleaning
feedlots.

“These machines are engineered to
serve multiple industries, which means
they're not only tough but adaptable,”
explains Alistair Bennett, Managing
Director of SkyJacks, official distributor of
Faresin in Southern Africa. “For farmers,
that means fewer machines doing more
work across the property.”

Faresin telehandlers are compatible
with a wide range of attachments; from
bale clamps, sorting grapples, ladles with
hydraulic openings and grain buckets in
agriculture, to jib booms and winches in
construction, rugged buckets in mining and
sweeper for industrial applications.

Safety and control at the forefront
Operator safety is a key concern across all
heavy-duty sectors. Faresin telehandlers
are equipped with industry-standard ROPS
(Roll-Over Protective Structure) and FOPS
(Falling Object Protective Structure), along
with an additional front protection grill
and an air-conditioned Queen Cab that
offers 360-degree visibility and full control
of all operating and safety systems.

Driving cost efficiency through smart
design
Fuel efficiency, lower maintenance
requirements, and the ability to reduce
the number of machines needed on site
all contribute to better cost control,
something South African farmers are
under constant pressure to achieve.
“The challenge our customers face
is to reduce costs while increasing
productivity and safety,” says Bennett.
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“The Faresin telehandler, with its multi-
attachment capability and durable design,
is a smart investment toward that goal.”
SkyJacks backs this up with 24/7 technical
support and annual renewable service

and maintenance agreements, helping
customers keep their equipment in top
condition while they focus on day-to-day
operations.

Attachments that make the difference
What sets the Faresin range apart is the
thoughtful integration of attachments
tailored to specific industries. In
agriculture, tools like grain buckets, bale
clamps, forks and manure forks enhance
productivity and reduce manual labour. In
construction, the same base machine can
be fitted with lifting jibs or winches for

accurate material placement. In mining,
lifting hooks and reinforced buckets meet
the demand for heavy-duty transport.

Mechanisation for the future of farming
The growing use of telehandlers marks
a broader shift in the agricultural sector,
from reliance on labour-intensive methods
to a more mechanised, scalable approach.
These machines not only enhance
productivity but also ease the physical
burden on workers and contribute to safer,
more controlled working conditions.

As the demands on South Africa’s
agricultural sector continue to grow,
the role of reliable, adaptable, and safe
machinery like the Faresin telehandler will
only become more critical in helping farms
remain competitive and sustainable. €
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HITACHI

Built for more
than just the job

Medium excavators that drive long-term business performance.

Whether in mining, construction or plant hire, low life-cycle cost is essential—not optional. The Hitachi ZX200-5G
to ZX350LCH-7G range of excavators is built to deliver precision, power and fuel-efficient performance, with responsive
handling and minimal downtime. Backed by exceptional parts availability, local service support and real-time machine
monitoring, these machines are designed to keep your operation running. With Hitachi machines, you get more than

a machine—you get reliability, productivity and true peace of mind.

Get the full advantage of the Hitachi ZAXIS Series — where every detail drives long-term business value.

Wheeled Mini / Medium Wheel Backhoe Large Rigid Dump Ultra Large

Excavators Excavators Loaders Loaders Excavators Trucks Excavators
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@ Hitachi Construction Machinery
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